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MEET ADAM KESSNER AND PADDINGTON STONE

In Paddington Stone Realty’s first full year in business, the company will gross in excess of a million dollars via its successful combination of a passionate, young sales force catering to the apartment and condominium rental market in up and coming areas such as White Plains, the Yonkers waterfront area, and Stamford as well as more traditional home sales throughout the Westchester area and Fairfield County.  
Adam Kessner, 31-year old founder of Paddington Stone, prides himself on hiring young agents who not only reflect much of his clientele but are also energetic, hard-working and technologically savvy, “the best the current generation has to offer.”  Adam did his research while paying his dues as a young realtor and found that some of the older, established realty companies are “somewhat outdated in technology and other areas” and have many agents who dabble in realty as a hobby instead of a full-time career.

Adam was bitten by the real estate business as a young man when he learned “there is no greater way to build wealth than owning real estate.”   So, although he played Division 1 College Baseball and has coached the sport via his involvement with Harlem RBI, Adam began a career in real estate, first working in the management end of the business. 
In 1998 Adam began working in rentals in Manhattan.  He soon realized that the brokering side of the business was intriguing so he chose to pursue his MBA in Entrepreneurship at San Diego State University, after graduating from the University of Rhode Island.  
Upon moving back to New York, he opened his first real estate agency, Vertical City Realty.  In just a few years, his newly formed company became the dominant rental force in East Harlem, and arguably, all of Harlem.  It was at this time that he married his college sweetheart, Andrea, and they settled in Westchester to raise their two children (and one on the way).
In 2005 Adam decided to open his Westchester-based brokerage, Paddington Stone Realty, (Paddington was the name of the street he lived on as a child.)  He immediately hired Michelle Coletti as vice-president and the two of them set about conquering the Westchester market which they feel offers so much to so many. 

According to Michelle, “The Westchester market offers more choice for those overflowing from and commuting to Manhattan.  With a train station in almost every town and three major lines funneling directly to Grand Central Terminal, for the most part you can get to work in under 30-40 minutes - usually nonstop!” 

The pair feels that cities such as White Plains, New Rochelle, Stamford and the Yonkers waterfront area offer the best of both worlds --  nightlife, five star restaurants, culture, fresh air, a peaceful pace, clean beaches, top-rated public and private schools, and spacious homes.  
It took Adam a full year to build the office.  He jokes that he and Michelle basically “worked from our car and Starbucks!”  They were actually training their first five agents in Starbucks for quite some time before they finally opened their doors on Mamaroneck Avenue in April of 2007.  Since then, business has been booming and Paddington Stone Realty has become a major player in the Westchester real estate market.   
Within the first six months of opening, the owners of 66Main, a luxury apartment complex in the Yonkers waterfront area, gave Paddington Stone the exclusive renting rights to the 135 units.  The company services this business via its Residential Lease-Up division which specializes in taking over a vacant building and leasing it at an accelerated pace. 

The Residential Lease-Up division was awarded the exclusive to the Gramercy, a 260-unit luxury rental building in White Plains this past April and has leased up nearly 50% of the units in only six weeks. Adam attributes this success to his agents’ zeal and enthusiasm as well as the company’s technological prowess.

Paddington Stone has just recently opened a second office in White Plains on Martine Avenue and will open a third office, in Stamford, during the third quarter of this year. Adam and company have also recently assisted John Starks, former NY Knicks superstar, and Rangers hockey star Fedor Tyutin with some real estate needs, as well as other celebrities and sport figures.  

Looking ahead, Adam feels the ideal mix of young “super stars in the making” and seasoned agents who know the area and business well, is the key to the company’s continued success. He notes that even in this slowing economy, Paddington Stone is growing while many older, established names are struggling and consolidating offices.
As the coach to his vibrant and growing team, Adam sees a bright future and likens it to the fulfilling work he has done volunteering with youth baseball in Harlem, “The teams were young, but willing to work hard and learn – we won the championship two years in a row and I’m shooting for the same sense of accomplishment in my business.”

LOOKING TO LIVE IN WESTCHESTER? – PADDINGTON STONE’S TOP 5 TIPS

1- Use a Real Estate Broker!  But make sure you choose a broker or agent who is going to act on your behalf in the role of a buyer’s or tenant’s agent.  Remember the agent's role is to make your experience smooth and stress-free.  In order for that to happen you need to choose a professional you can trust.

2- If you are from out of the area, visit the towns you are considering and spend the day – check out the places that will be important to you.  Is there a quaint cafe?  Are there local daycare facilities and pre-schools?  Are there hiking or biking trails nearby?  Are there historic sites? Get a gut feel for the ambiance of a downtown area by grabbing a cup of coffee and just observing.

3- When in Westchester – consider buying versus renting if you can – the area is a safe bet in terms of investment when looking to buy.  Its stability is like a blue-chip stock.  You won't get bargain basement here, but that's better for you in the long run!  

4- That said, consider your budget when your are buying or renting and cap it off.  Don't get talked into something that is going to put you in over your head.  Again, it is important you are working with an agent you can trust so that he or she can negotiate the price and terms with your best interest at heart!

5- There is nothing wrong with renting for a year or two if you are in transition.  However, while you are renting, never lose sight of your ultimate goal – to BUY!  Keep an eye on your savings and investments, read up on real estate news, and most importantly, keep in touch with your agent.  It is the agent’s job to keep a finger on the pulse of the market and keep you informed. 
